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11 WAYS FINANCIAL ADVISORS ATTRACT THEIR IDEAL CLIENTS
WITH A BOOK: HOW TO STAND OUT IN A CROWDED MARKET AND
DRAMATICALLY DIFFERENTIATE YOURSELF AS THE AUTHORITY,
CELEBRITY AND EXPERT

Paperback. Book Condition: New. Paperback. 79 pages. More Leads. Free Publicity. Speaking Opportunities.
Ultimate Authority and Credibility. This book teaches you how to quickly and easily use a book as rocket fuel to
propel the growth and expansion of your business. Inside, 11 financial advisors, who became authors, reveal
how they have used their books to attract their ideal clients and grow their businesses as a result. You will learn:
How Ann Vanderslice, President and CEO of Federal Retirement Planning Strategies, expanded her local
business to a national enterprise in the span of one year with the help of her book. (Chapter 2) How Founder of
Strategic Wealth Designers, Matt Dicken, uses his book to turn a lukewarm lead into a hot lead before meeting
with potential clients, making first-time appointments more productive and successful. (Chapter 3) How Mike
Canet, President and Founder of Prostatis Financial Advisors Group, leveraged his book to create the aura of
celebrity, credibility, and expertise and appear in hundreds of journals, newspapers and major stations across
the country and doubled his income in the span of two years. (Chapter 4) How CEO of First Financial Partners,
Matt Zagula, promoted his book on national TV, creating a campaign that uncovered a new market for his
business and generated a 7-figure rate of return. (Chapter 7) How Thomas Helbig, Founder and CEO of
Retirement Advisory Group, found an easy way to write his book and turned his struggling business into a
success that doubled his income in one year. (Chapter 12) This item ships from multiple locations. Your book
may arrive from Roseburg,OR, La Vergne,TN. Paperback.
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Other Books

Do n t L in e Th eir Po ckets With  Go ld  L in e Y o u r Ow n  A  Small  H o w  To  Bo o k o n                                      
L iv in g L arge   
Madelyn D R Books. Paperback. Book Condition: New. Paperback. 106 pages. Dimensions:
9.0in. x 6.0in. x 0.3in.This book is about my cousin, Billy a guy who taught me a lot over the
years and who...
Do w n lo ad  Bo o k »      

Th e Wh ale Tells H is Sid e o f  th e Sto ry  H ey  Go d , Iv e Go t So me Gu y  N amed  J o n ah                       
in  M y  Sto mach  an d  I Th in k Im Go n n a Th ro w  U p               
B&H Kids. Hardcover. Book Condition: New. Cory Jones (illustrator). Hardcover. 32 pages.
Dimensions: 9.1in. x 7.2in. x 0.3in.Oh sure, well all heard the story of Jonah and the Whale a
hundred times. But have we...
Do w n lo ad  Bo o k »      

H arts Desire Bo o k 2.5 L a Fleu r d e L o v e        
Cajunflair Publishing. Paperback. Book Condition: New. Paperback. 112 pages. Dimensions:
8.0in. x 5.0in. x 0.3in.Its late 1974, and high school student, Melinda Dawson is in serious
trouble. Within two hours of revealing her suspected pregnancy...
Do w n lo ad  Bo o k »      

Th e Day  I Fo rgo t to  Pray    
Tate Publishing. Paperback. Book Condition: New. Paperback. 28 pages. Dimensions: 8.7in. x
5.8in. x 0.3in.Alexis is an ordinary five-year-old who likes to run and play in the sandbox. On
her first day of Kindergarten, she...
Do w n lo ad  Bo o k »      

DK Read ers A n imal H o sp ital L ev el 2  Begin n in g to  Read  A lo n e                
DK CHILDREN. Paperback. Book Condition: New. Paperback. 32 pages. Dimensions: 8.9in. x
5.8in. x 0.1in.This Level 2 book is appropriate for children who are beginning to read alone.
When Jack and Luke take an injured...
Do w n lo ad  Bo o k »      

 

 

http://www.medianetwork.site/dont-line-their-pockets-with-gold-line-your-own-.html
http://www.medianetwork.site/the-whale-tells-his-side-of-the-story-hey-god-iv.html
http://www.medianetwork.site/harts-desire-book-2-5-la-fleur-de-love.html
http://www.medianetwork.site/the-day-i-forgot-to-pray.html
http://www.medianetwork.site/dk-readers-animal-hospital-level-2-beginning-to-.html


KLMGABEB4DNZ \ PDF 11 Ways Financial Advisors Attract Their Ideal Clients with a Book: How...

A n gels,  A n gels Ev ery w h ere        
Bella Rosa Books. Paperback. Book Condition: New. Paperback. 112 pages. Dimensions: 8.0in.
x 4.8in. x 0.3in.Many people believe that everyone is assigned at least one guardian angel at
birth. Some claim to have seen their
Do w n lo ad  eBo o k »      

M arm L isa 
Echo Library. Paperback. Book Condition: New. Paperback. 80 pages. Dimensions: 9.0in. x
6.0in. x 0.2in.Kate Douglas Wiggin, nee Smith (1856-1923) was an American childrens author
and educator. She was born in Philadelphia, and was of
Do w n lo ad  eBo o k »      

Sch o lastic Disco v er M o re Pen gu in s        
Scholastic Reference. Paperback. Book Condition: New. Paperback. 80 pages. Dimensions:
10.0in. x 8.0in. x 0.4in.Scholastic Discover More is a revolutionary new nonfiction line pairing
stunning print books with corresponding interactive digital books that extend the
Do w n lo ad  eBo o k »      

DK Read ers Th e Sto ry  o f  M u h ammad  A li  L ev el 4  Pro f icien t Read ers                  
DK CHILDREN. Paperback. Book Condition: New. Paperback. 48 pages. Dimensions: 8.7in. x
6.5in. x 0.2in.Written by leading childrens authors and compiled by leading experts in the field,
DK Readers are one of the most delightful
Do w n lo ad  eBo o k »      

A n imalo gy :  A n imal A n alo gies         
Sylvan Dell Publishing. Paperback. Book Condition: New. Cathy Morrison (illustrator).
Paperback. 32 pages. Dimensions: 9.8in. x 8.4in. x 0.4in.Compare and contrast diNerent
animals through predictable, rhyming analogies. Find the similarities between even the most
incompatible
Do w n lo ad  eBo o k »      
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